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JEFF DWORIN You may have noticed that these superbabe knockouts in the hotpants with the lip gloss and the stiletto heels that were once the exhibits on car shows are long gone, a reminder, Finito. Perhaps because, as a George P. Johnson Company official scoured me as we went through this
year's Detroit AutoShow, leaning toward the whisper: Women make the final decision in 60 percent of all new car purchases. So what do you say, I joked back, women don't like seeing these babes? He gave me a judge Judy Look. George P. Johnson is no longer there to see what has become of his flag-
and-bunting business, founded in 1914 as a decorator for the first fairs. Today, Johnson's company is still family-owned, but now it has a 500,000-square-foot store in Auburn Hills, Michigan, a 400,000-square-foot facility in California, a large location in Stuttgart, Germany, even an office in Beijing.
Johnson employs nearly a thousand people, and they produce about 2,500 exhibits and events each year. Today, Johnson's boys get more to create an exhibition for a car show than a real estate agent in Beverly Hills gets for an ordinary movie star villa. In the booming 1990s, these auto show exhibits



became remarkable for their charisma and grandiosity, and for the dizzying prices that automakers were willing to pay for them. This year's Chrysler set had a computerized 7000-jet jet waterfall that could write messages in leaves of falling water. BMW rented a monster video panel -- an LED wall -- that
was more than nine feet tall and 84 feet long, and looked like it was coming from Times Square. The Audi set included a loop of more than 3,000 large pieces of tempered glass connected by a complicated system of stainless steel aircraft wire. My guide said softly: 'We are known for our technology.' It
looked like a tribute to a suspension bridge. The original was twice as big when it debuted at the '99 Frankfurt Show, and a man who should know told me that the thing Audi could have cost 20 million dollars! Hard to believe, but the exhibition business (including all kinds of trade fairs) is now a 100 billion
dollars a year industry. JEFF DWORIN We stopped at the Nissan exhibition (top, right), a customer of Johnson (his company produced about half of the exhibits at this fair). The concept car Z debuted here, so this display had to be a Lollapalooza, although its budget was perhaps a tenth of what GM and
Ford paid for their massive two-story exhibits -- and auto-show-kids will tell you that these two superstructures cost somewhere between 40 million and 100 million dollars, a big reason why Sets have received encore performances for years to distribute their costs. Work on the Nissan display began nine
months before the show. In the fascinating language of the designers, my guide said: the design work begins with the shape of the exhibit, then with the color, then with the materials. Although the show is not By January 7, lighting teams had started to set up two months earlier, and work began eight
hours a day on November 17. I mean, Waterworld's set didn't take that long to build, did it? This content is created and managed by a third party and imported to this page to allow users to provide their e-mail addresses. For more information on this and similar content, see piano.io December 31, 2020 If
you are on the market for a new compact car, the sale of these vehicles had already taken a broken nose before the pandemic, as consumers turned to SUVs. In general, this category offers really good deals. Take a look at the following table i've compiled with TrueCar's average sales prices. Nowadays,
MSRP does not mean much, as hardly anyone expects to pay this price. But it can be difficult to determine which competing models are actually the cheapest without knowing what kind of average discount they are selling for. The default view shows the largest average discount you can expect for any
model this week, with the 2020 Kia Forte having the largest discount (16.3% by incentive). You can sort the table by clicking any column. For Examle, if you want to see the cheapest cars, sort by Avg column and you will see that the 2020 Kia Forte has the cheapest average selling price - at 18,058
dollars. I hope you find these tables useful. As always, I recommend TrueCar No Haggle, RydeShopper and CarsDirect to see the best deals in your area. Compact cars with largest discounts discount from MSRP year make model MSRP Avg % Off 2020 Kia Forte 21,555 x 18,058 16.3% 2020 Hyundai
Elantra 22,983 en 19,772 14.1% 2020 Hyundai I oniq 30,058 - 835 - 26,818 13.4% 2021 INFINITI Q50 47,438 - 41,760 € 12.1% 2021 Kia Forte 21,769 - 19,201 11.9% 2020 Nissan Sentra 2 x 1,368 x 18,842 11.9% 2021 Volvo S60 48,480 x 43.103 11.6% 2020 Acura TLX 42,180 en 37.3 84 11.5% 2020
INFINITI Q 50 $46,365 $40,994 €11.5% 2020 Acura ILX 30,069 $26,837 10.9% 2021 Acura ILX 29,950 x 26,744 10.7% 2020 Volkswagen Golf 24,515 USD 21,900 €10.7% 2020 Volvo S60 49,084 USD 44,092 10.7% 2020 Volkswagen Jetta 25,906 USD 23,151 10.6% 2020 Genesis G70 ,565 $37,610
9.6% 2020 Toyota Prius 28,836 $26,101 €9.5% 2021 Toyota Corolla 24,448 x 22,202 9.3% 2020 Hyundai Veloster 24,788 en 22,788 x 629 9.0% 2020 Kia Niro 33,650 USD 31,005 8.4% 2021 Volkswagen Jetta 26,235 USD 24,170 7.9% 2020 Toyota Corolla 23,483 USD 21,734 7.5% 2,021 Nissan
Sentra 21,468 USD 19,883 7.4% 2021 Toyota Prius 29,291 USD 27,135 7.4% 2021 Genesis G70 42,425 USD 39,355 7.3% 2021 Volkswagen Golf 24,590 840 € 7.1% 2020 Honda Insight 26,148 $ 24,302 7.1% 2020 Subaru Impreza 23,222 $ 21,552 € 7.1% Honda Einblick 26.482 USD 24.662 6,8 %
2020 Mazda Mazda3 26.445 USD 24.824 6,2 % 2021 Subaru Impreza 23.347 USD 21.997 5,8 % 2 021 Mazda Mazda3 27.413 $ 25.935 € 5,5% 2021 Hyundai Elantra 22.995 $ 21.812 $ 5,2% 2020 Honda Civic 25.613 $ 24.382 $ 5,1 % 2021 Acura TLX 44.413 USD 42.146 5,1% 2021 INFINITI Q60
52.008 $ 49.419 € 5,0% 2021 Hyundai Veloster 26.689 $ $ 4.0% 2021 Honda Civic 28,200 $27,719 €2.1% TrueCar, RydeShopper and CarsDirect are the best way to see the lowest car prices in your area. These pages show you no-haggle prices from traders closest to you - and the deals are usually
really good. This should be the first step you take when negotiating your car price. Follow this with my checklist to make sure you squeeze out every last bit of savings. - Gregg Fidan Gregg Fidan is the founder of RealCarTips. After being ripped off on his first car purchase, he devoted several years to
figureout how to avoid fraud and negotiate the best car deals. He has written hundreds of articles about car purchases and taught thousands of car buyers how to get the best deals. Latest Weekly Car Purchase Tips RSS Feed December 31, 2020 December 24, 2020 December 17, 2020 December 10,
2020 3 December 2020 26 November 2020 19. November, 2020 November 12, 2020 5 November 2020 29 October 2020 22 October 22 October 2020 15 October 2020 8 October, 2020 1 October, 2020 24 September, 2020 17 September 2020 10 September, 2020 September 3, 2020 I welcome your car
purchase. Email me and I'll be happy to answer! It's the last big hurdle for any car-buying experience. You have already met with the seller or used car salesman. You have finished the test drive. So far everything has gone smoothly, but now we have to negotiate the price of the car. Dun-dun-dunnn. We
get it, the idea of going back and forth with sellers at car price is about as tempting as stepping into a boxing ring with Mike Tyson. But do you know what's fun? Drive home with a new car that you know you've made a bargain! Whether you're negotiating for a car or a new sofa, Dave Ramsey says there
are three rules to remember: the person with the most information usually wins. That means doing your homework and becoming an expert on the type of car you want to buy. This is one of the cases where it helps to be the smartest person in the room. The person with the greatest patience also wins.
You can't negotiate if you're desperately or emotionally attached to a car – even the worst sellers will sniff it from a mile away. You have to be ready to walk away from a bad deal. There are many cars in the sea! The person with the most options wins. If you try to choose between two bad options, it
doesn't matter which one you choose – you will end up with something that sucks. And it won't cut it! The more options you have, the more likely you are to get a good deal. When you combine knowledge, patience and options, you will be able to negotiate every time And the key to a successful
negotiation starts long before you enter a room with a private seller or enter a car dealership. Why do you deal with money the way you do it? Take our quiz to find out! Let's dive into some car negotiation tips that will help you drive home grinning from ear to ear. Do Your Research, whether you walk a
dealer or meeting with a private seller, you should be armed with as much knowledge as possible about the car (or cars) you want to buy. If you decide to buy a Honda Civic, you need to learn everything about Honda Civics. This means that you read articles about the car, talk to people who drive it, and
get an idea of how much they are worth. Kelley Blue Book or Edmunds can help you find a price range that you can work with when negotiating with sellers. And it's so important to have that information – if you don't know what a car is worth, you might pay too much for it. Find several options to get from
Pay a visit to a handful of merchants and private sellers who sell the type of car you want and get some deals to choose from on the table. The more options you have, the more power you have in a negotiation. You won't feel crammed into doing a bad deal because you have other options available. Let's
say you look at two used trucks that are in a similar condition. One is sold at a car dealership, the other by a private seller. After you meet the private seller and kick the tires on the truck, the seller says that they want 9,000 dollars. You tell them you're going to sleep on it. The next day you go to the
dealership and the salesman says they want 10,000 dollars for their truck. You can tell the trader: this is not good enough as you have a better offer on the table. Perhaps the trader counters with a new offer that is less than 9,000 dollars. If not, that's okay. You can easily return to the private seller. Either
way, you win. That's the power to have options! Don't be in a hurry When you negotiate for a car, the worst thing you can do is go desperate or be in a hurry to get a deal done. So the next morning you stare at this car in your driveway and ask yourself: What did I think? A car is one of the most expensive
things you'll ever buy, so take your time to think it through. Our new Ramsey Car Guide can help you go through the ins and outs of buying a car in the right way! Use your Walk-Away Power Have you ever emotionally attached to a car during the test drive? Maybe you've already chosen a name in your
head? We were all there. But listen, don't get carried away with a car too much before you sign on the dotted line. If you really like the car, you have to bet on your best poker face and play it cool. Because as soon as the seller gets a hint that you're head over heels for their car, you've already lost. You try
to milk that for everything it's worth because they know you've bought the car in your head and will probably be willing to spend too much. Remember, you have to be willing to leave if the price isn't right, and it's hard to leave if you're emotionally invested in a particular car. Understand the power of cash
The best way to buy a car is with cash. But does cash really have the same power as it used to be? In a society where most people buy things by swiping a card, a fair question. But in an increasingly cashless society, cash as a bargaining tool is probably even more powerful than ever! Nothing is more
stressful than selling a big-ticket item worth thousands of dollars and wondering if the person's check will bounce off or whether their credit rating will get through. With cash, you completely remove this stress – this makes your cash offer much more attractive! People get stupid when they see cash - real
cash. It's emotional. It's visual. It sends a message that you mean business. So, don't be afraid to put the money literally on the table and say: look, if you want this money today, you'll have to meet me at that price. If not, I'm outta here. Even in a world of PayPal, Venmo and Apple Pay, it's still all about
the Benjamins! Don't say too much negotiation and confrontation can make everyone nervous, and you know what many of us do when we're nervous? We talk too much. Sometimes the best thing we can do during a negotiation is to just close! Just say: John, this price is too high. Then be calm and see
how far the seller will talk about the price. If you talk too much, you could end up giving away more than you negotiated, so let the seller have the most conversations. Ask the seller to sweeten the deal The best negotiations are win-win deals. The buyer wins, the seller wins . . . Everyone wins! It's about
healthy giving and taking, and sometimes that goes beyond the price tag. If a seller doesn't want to give up the price, you can get a little creative and ask the seller to throw in something extra so that you agree to pay them what they want. If you and the seller take the car to a mechanic who finds a
problem with the car – maybe you need new brake pads or the tires are worn out – then you can either negotiate a lower price or sweeten the deal. You can say: If I'm going to give you 10,000 dollars for the car, then I want you to throw in brand new tires. It doesn't hurt to ask! Don't forget the cost of car
insurance When you buy for a new car, many people forget to consider a big expense: car insurance. If you upgrade to a newer model of car or truck, there is a good chance that you will see a bump in what you pay for the cover. So once you're done negotiating your new ride, you should contact one of
our insurance providers (ElPs). Our ELPs are independent insurance agents who help you get the right coverage and shop for the best car insurance offer. They bring the to you so you don't have to go to look for them! Find your independent insurance agent today! Today! Today!
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